
Welcome to day four video four. Yesterday we talked about 
different business models, finding money, and finding probate 
leads.  Today we‘ll be talking about some of the things to avoid in 
probate and important everyday rules to keep in mind while you 
pursue your probate market. 
 
As your probate mentor, I feel it is my obligation to point you in 
the right direction and sometimes that may mean telling you 
something you may not want to hear.  For example, if you’re one 
of the persons who has access to a lot of money, that’s beautiful 
I’m happy for you, however, pay close attention to your money 
and exactly where it goes.  Be careful not to over extend yourself 
when buying your properties.  My job is to instruct you and 
prepare you so that the money you and your resources invest will 
be used wisely versus having it be a crutch for laziness.  When I 
got started in real estate I had no money so all I could use was my 
creativity and persistence and man did that teach me how far a 
dollar can really go. You can start this business with or without 
money. And when you use money wisely, you will go a long way. 
 
As your phone starts to ring, make sure you are speaking with the 
PR.  They are the ones who have the power to make the sale.  You 
do not want to use your time on someone who has no authority to 
sell the property. 
 
Don’t waste your time on obituaries.  Your biggest opportunities 
are found after the PR has filed their petition for probate as that 
means they are now ready to take steps towards liquidating the 
estate.   You only have so much time in a day which is why you 
need to spend it on the activities that are going to bring you the 
highest probability of results.  Talking to someone who could be 
mourning and who is not yet ready, is both insensitive and a waste 
of time.  
 



It’s said that the three most important things in real estate is 
location, location, location and the same is true when you acquire 
your probate real estate.  I have seen many investors make the 
mistake of buying in the wrong location and me included and yup I 
paid the price dearly for that. 
 
I purchased this property in San Gabriel, California and talk about 
wrong time, wrong place.  I bought it at the end of the last hot 
cycle and even though the neighborhood was nice the location of 
the lot was not as attractive for the price I paid.  It was on a flag 
lot. A flag lot is a lot that has more than one property sharing a 
driveway.  So because this was an “odd property”, not a bad one 
but not an ideal type of home, it was harder to move. So I took a 
hit, in other words I lost money on this one and yeah, I gained 
valuable experience.  I could have moved the property a lot faster 
had I structured the deal including the purchase price better.  So 
the point is be careful if you are going to buy one of the properties 
that doesn’t fit the norm and do know your exit strategy ahead of 
time. So again be mindful of where you are purchasing, location 
wise and let me and your probate mastermind team be your source 
to consult with when in doubt. 
 
It is very important you lead your probate buying business with 
rational and logical decisions. I know it sounds like common sense 
but sometimes, common sense is not so common.  When we 
humans get emotional we lose our rationale and our proper 
thinking. It’s a very good tip to not become emotional when you 
are negotiating or when you are rehabbing your property and 
adding value to it. Don’t fall in love with the property as if you are 
going to move into it. It’s good business practice to have self-
control. Do that and you will go far in this business.  So remember 
to always conduct your business with your intellect versus your 
emotion. 
 
 



You should already know that due diligence is very important 
when you are going to buy any real estate.  You need to do some 
due diligence when the PR gives you the opportunity to make an 
offer. What due diligence encompasses is clearly defining property 
condition, property value, your costs involved to purchase, hold, 
and fix up the property, market condition, and even neighborhood 
activity, the property’s as is value and its resell value. 
When you are going to make an offer on a property; make sure that 
you do this research.  Access to comparables of the most recently 
sold properties IS important at this point. This is where the 
importance of having a team and a real estate agent come into play.  
 
There are many resources you can turn to, to get a market analysis 
of values especially in today’s day and age of technology.  We 
didn’t have all these resources ten years ago or even five years ago 
like we do today.  And the list of free resources is just growing.  
There’s really is no reason why you shouldn’t be successful in real 
estate with the overabundance of information just waiting at your 
fingertips.  It’s incredible.  There are resources online that allow 
you to do market evaluations for free. Of course, they are not as 
accurate as your real estate agent would be but they are a great 
starting point. It’s important that you become an expert in your 
market and this will come with time and experience. I have 
provided you with a list of some of my favorites that I turn to 
which you will find in your email for today and it is also available 
below this video.  
 
One of the most important don’ts; is to don’t give up. It amazes me 
how many people fall short from success. It’s like you’re almost 
there but then you become frustrated or you feel like this business 
just isn’t paying off. But I gotta tell you that persistence really pays 
off. It really does. You just gotta keep at it. Please realize that you 
are always going to be learning. Education is never ending, there is 
always something new to learn. 



Don’t be lazy.  Don’t lose your focus. Just go out there and get it 
done no matter what. As I’ve said before you need to retain that 
confidence within yourself and about yourself.  
Keep your drive and your stamina going. Just continue to work 
hard and don’t allow yourself to understand the meaning of defeat. 
Don’t even allow defeat into your vocabulary. Just don’t give up. 
I’ve been there where I wondered what I had gotten myself into 
and what was I doing.  I studied so much but I wasn’t taking the 
action. Once I took action, everything started happening. 
So the minute you take action and have faith and you can see in 
your mind and believe in your heart that you will get there; then 
you will get there.  Commitment is power. Find the pleasure in 
what you’re doing.  And remember the best way to deal with 
problems is to keep on going and to work at solutions. 
 
If you have financial problems or are having problems at attracting 
good properties then let me and probate real estate help you today. 
 
I’ve had a great time with you these last four days but I have more 
information to share with you that just didn’t fit in the four day 
series so I have added a bonus video on relationship building and 
negotiations which you will receive tomorrow.  Hey, I have 
enjoyed speaking with you and I’ll talk with you again tomorrow.  
 


